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Module Aims
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Course Objectives

Introducing the student to commercial law: Understanding the special nature
of commercial rules and distinguishing them from civil rules. Recognizing the
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importance of commercial activity: Explaining the role of trade in developing
the national and global economy. Identifying the merchant and his business:
Defining the concept of the merchant, his obligations, and his legal rights.
Familiarizing himself with commercial instruments: such as commercial papers
(checks, bills of exchange, and promissory notes). Understanding commercial
companies: Studying their types, formation, management, and dissolution.
Enhancing legal awareness: Ensuring compliance with commercial rules and
preventing disputes.
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Expected Learning Outcomes
By the end of the course, the student is expected to be able to:

1. Cognitively: Explain the basic principles of commercial law. Distinguish
between commercial and civil businesses. Identify the types of
companies, commercial papers, and their provisions.

2. Skillfully: Analyze commercial facts and link them to appropriate legal
texts. Formulate practical legal solutions for commercial disputes.
Prepare and draft some simple commercial contracts.

3. Emotionally: Adhere to professional and ethical values in commercial
transactions. Promote a sense of responsibility and transparency in
commercial activity.

Indicative Contents
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Course Syllabus

1. General Introduction: The Concept of Commercial Law, Its
Characteristics, and Sources.

2. Commercial Businesses: Definition, Types, and Criteria for
Distinguishing Them.

3. The Merchant: Definition, Obligations of the Merchant (Bookkeeping,
Registration in the Commercial Register).

4. Commercial Papers: (Bills of Exchange, Promissory Notes, Checks),
Their Characteristics, Negotiability, Guarantees and Payment.

5. Commercial Contracts: Such as Commercial Sale Contracts,

6. Commercial Agency Contracts, Transportation Contracts, and Insurance
Contracts.

7. Commercial Companies: Personal Companies (General Partnerships,
Limited Partnerships).

8. Commodity Companies (Joint-Stock Companies, Limited Liability
Companies).

9. lJoint-Stock Companies. Dissolution and Liquidation of Companies.
Bankruptcy and Protective Reconciliation: Their Conditions and Effects.

Learning and Teaching Strategies
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Strategies

First: Teaching Strategies




1. Interactive Lecture: Presenting theoretical concepts of commercial law in a structured
manner. Using real-life examples and practical cases to connect legal texts to commercial
reality.

2. Case-Based Learning: Analyzing court rulings or real-life commercial disputes. Discussing
how commercial laws are applied in practice.

3. Cooperative Learning (Group Learning): Dividing students into groups to discuss topics such
as companies, commercial papers, and bankruptcy. Encouraging them to reach collective legal
solutions.

4. Simulations and Moot Courts: Representing the roles of parties in a commercial dispute
(merchant, lawyer, judge), enhancing advocacy and legal analysis skills.

Second: Learning Strategies (For Students)

Problem-Based Learning

Self-learning. Reviewing legal references and court rulings. Following up on legislative
amendments and new commercial regulations. Experiential learning. Visiting commercial
courts or chambers of commerce. Reviewing and drafting real commercial contracts.
Brainstorming. Discussing real-life cases in class to generate the greatest possible number of
legal ideas before assessment. Project-based learning and group research on a specific topic
such as “e-commerce contracts” or “bankruptcy and financial reorganization.”
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Module Evaluation
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Time/Nu Relevant Learning
Weight (Marks) Week Due
mber Outcome
CLO-1, CLO-2,
Quizzes 1 10% (10) 8
CLO-3,CLO
Formative
Assighments 1 10% (10) 6 CLO-1, CLO-2.
assessment
Projects / Lab. 1 10% (10) continuous
Report 1 10% (10) 9 CLO-2, CLO-3.
Summative Midterm Exam 2 hr 10% (10) 10 CLO-1, CLO-2, CLO-3.
assessment Final Exam 3hr 50% (50) 16 All
Total assessment 100% (100 Marks)




Delivery Plan (Weekly Syllabus)
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Material Covered
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Law: Concept, Objectives, Functions, Legal Rule, Rights
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Commercial Law: Concept. Sources of Commercial Law. Scope of Commercial Law.
Grounds for Commercial Law. Commercial Business and Its Theories. Commercial
Business.

Week 2
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The legal system of commercial activity: In terms of legal jurisdiction. In terms of
acquiring commercial status. In terms of bankruptcy. In terms of interest. In terms of
urgency. In terms of immediate enforcement. In terms of direct execution. In terms of
judicial jurisdiction.
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Sole Proprietorship: Purchasing movable or immovable property for sale or leasing
for profit; Renting for the purpose of leasing again for profit; Businesses related to
dealing in corporate stocks and bonds; Businesses related to commercial papers.
Jleel s b paai o ailiad) o yrial cleaddl s pdladl &) 65 2 )lall & 5 pdiall drgaay 33,51 51 4y jlaill Jlac V)
Y slia (Sle Yy il s debdall g il A5Vl sall ) sain) cllee g delicall | ol 5 o piul) cailsa
ol sy el s Laidl 505 acUaall 5 3aliall 5 dalond) (ilSe Clead Aluall 5 axgl) 5 aaa 3l 5 oLl
GAY) Adliadl) |

Week 3

Week 4

T Business activities included in the commercial project form: Supply of goods and
services. Import or export of goods and import/export office operations.
Manufacturing and extraction of raw materials. Publishing, printing, photography,
and advertising. Construction, renovation, demolition, and maintenance contracting.
Services of tourist offices, hotels, restaurants, cinemas, stadiums, and various other
theaters.
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e Commercial activities included in the commercial enterprise form: auction sales.
Transportation of goods or persons. Loading, unloading, or removing goods. Storing
goods in public warehouses. Undertaking to provide supplies for parties and other
social events. Banking operations. Insurance. Commercial agency, commission
agency, transportation agency, brokerage, and other commercial intermediary
activities.




Week 7

oadalall) sl e Lal) Ja el o)l Bl bl 1 el ¢ g el day 5 ) ) Ay ladll Jlac V)
Oe e 5 COliall clilliia b g gl Aalal) il s siuall 8 ailiad) g lasiul el A ol Leag i 5l ailad)
Jlac | 5 AVall 5 Jailly 3K 1 g 4 ganlly A0S 5l g 4 jlail) ANS I el o jlaad) cillee dpelaia ¥ cilulial)
5 AY) Ay jladll Al
Business activities included in the commercial project form: Sales at public auctions.
Transportation of goods or persons. Loading, unloading, or removing goods. Storing
goods in public warehouses. Undertaking to provide requirements for parties and
other social events. Banking operations. Insurance. Commercial agency,
commission agency, transportation agency, brokerage, and other commercial
intermediary activities.

Week 8
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The merchant, natural person, and legal entity: The concept of the merchant, natural
person. Professional commercial activity. Conducting commercial activities in his
own name and for his own account. Enjoying the legal capacity necessary to
practice commercial activities. The concept of the merchant, legal person. Standards
for commercial activity, legal person.

Week 9
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Merchant duties: Registration in the commercial register, adopting a trade name, and
keeping commercial books.

Week 10
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Commercial Contracts "Contract of Transport™": Definition of a Contract of
Transport. Characteristics of a Contract of Transport. Scope of a Contract of
Transport. Evidence of a Contract of Transport.

Week 11

Jal el 3l calall el 5l el sde " jlall 3 séal)
Commercial Contracts "Contract of Carriage": Shipper's Obligations. Carrier's
Obligations.

Week 12
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Commercial Contracts "Agency Contract": Definition of the commission agency
contract. Characteristics of the commission agency contract. Effects of the
commission agency contract. Guarantees of the commission agent.

Week 13
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Commercial Contracts (Agency Contract): Principal Guarantees in Agency

Contracts. Relationships Arising from Commission Agency. Distinguishing Between

Commission Agency and Ordinary Agency. Termination of Commission Agency

Contracts.

Week 14
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Commercial Contracts "Transportation Contract®": Definition of an insurance
contract, Importance of insurance, Parties to an insurance contract, Legal conditions
necessary for concluding an insurance contract
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Week 15 Commercial Contracts (Transportation Contract): Legal Effects of the Insurance
Contract. Obligations of the Insured. Obligations of the Insurer. Obligations and
Rights of the Beneficiary.
Delivery Plan (Weekly Lab. Syllabus)
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Available in the
Text
Library?
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Required Texts 2018 ;s sl (ke asd) ol sdalad) 4y Jail) ;B ad) o jlail) ¢ oS\l Yes
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Websites NO
Grading Scheme
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Group Grade paatl) Marks Definition
(%)
A - Excellent ) 90 - 100 Outstanding Performance
s G B - Very Good 12 80 - 89 Above average with some errors
(:(;:fe:;o) roup C - Good L2 70-79 Sound work with notable errors
D - Satisfactory b gla 60 - 69 Fair but with major shortcomings
E - Sufficient Jsda 50 - 59 Work meets minimum criteria
Fail Group FX - Fail (Aadlaal) 28) o)y | (45-49) More work required but credit awarded
(0-49) F - Fail el (0-44) Considerable amount of work required




Note: Marks Decimal places above or below 0.5 will be rounded to the higher or lower full mark (for example a
mark of 54.5 will be rounded to 55, whereas a mark of 54.4 will be rounded to 54. The University has a policy NOT
to condone "near-pass fails" so the only adjustment to marks awarded by the original marker(s) will be the
automatic rounding outlined above.
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